
Investors meeting – fiscal year 07/08

The Electrical Computer-Aided Design Specialist ded icated to 
Electrical Engineering, Systems and Industrial Flui ds.
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Overview

– 22 years of experience,
– Listed since march 1997,
– 355 employees,
– 22 branches in 15 countries,
– Only one business since

IGE+XAO creation,
CAD Editor dedicated to:

• Electrical engineering,
• System design.

COMPANY PROFILE
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Market Context

COMPANY PROFILE
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• Building,
• Chemistry.

Market Segmentation IGE+XAO software portfolio 

• Industrial machinery,
• Equipment & automation,
• Power generation,
• Shipbuilding.

• Aircraft,
• Automotive,
• Railway equipments,
• Consumer goods.

COMPANY PROFILE
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– Commercial subsidiaries and partners (distributors)
– Training & maintenance

– Corporate Trade organisation
– CAD Consulting,
– One site support 
– Customization

– Corporate R&D organisation
– Customization,
– Specific developments,
– Integration,

–

– Electrical business consulting

COMPANY PROFILE

IGE+XAO service portfolio ; offering more than traditional 
training & support: One organization service oriented
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• Nb. Customers as of  
July 31st 2008
– 15 300 in France
– 12 000 out of France
– 2 150 Education

About 30 000 
customers

COMPANY PROFILE

Number of licenses and of customers



����������	
�� �
�������������� �
���������� ��������	� ������
�  ����!� ������������ "��
��� ��� �������

PSA Peugeot Citroën, Renault, Volkswagen, 
Heuliez, Michelin, Valeo, Renault Trucks, 
COMAU (Fiat), Dunlop, Faurecia, 
Bombardier RP ...

Airbus, Eurocopter, Embraer, Thales, 
Northrop Grumman,  Socata, Safran,  Air 
France KLM, Latélec, MBDA, ADP, 
Alstom, DCNS, RATP, STM, SNCF, Matra 
Transport, Galileo Avionica, Honda Jet, 
Shanghai Electric ...

ITER, CEA, Shaw/AREVA MOX, Hydro Quebec,  
EDF, GDF Suez, ATEL Netz Ag ...

Bouygues, CGE, Suez, Saur ...

Labinal, Fokker Elmo, Latelec, Cegelec, Ineo, Forclum, 
Vinci Energies, Amec-Spie ...

Schneider Electric, Moëller Electric, ABB, Motorola, 
Sagem, Philips, Siemens, Legrand, Bosch, 
Schlumberger, Carrier, CAE, Mechtronicx Systems...

Rio Tinto Alcan, Arcelor, Vallourec Talc de Luzenac, 
Beghin-Say, Boursin, Danone, Nestlé, Lindt, Perrier, 
Haribo, LVMH ...

• Over 56,600 seats and numerous key accounts.

Customers

COMPANY PROFILE
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Turnover and Current Operating Income

COMPANY PROFILE
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Net income and Cash

COMPANY PROFILE
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customers

Organization

3 joint ventures

with

with

13 Consolidated commercial
subsidiaries in 15 countries 
representing 22 branches

8 technology partners

17 business partners in 24
countries

customers

customers

6 companies in 4 countries, 
including 137 people in R&D and 
Solutions Departments  and 19 

for Quality
(as of 31st July 2008)
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SEE One – Group organization

Chairman & CEO
Alain Di Crescenzo

SEE ONE PLM R&D

Quality & Customization
IT

Strategic Key accounts

Corporate  HR
Corporate Finance

Corporate Communication

SEE ONE TRADE

• 3 directions

SEE ONE CAD R&D

ORGANIZATION

Executive Committee
A. Di Crescenzo, C. Baudron, R. Grèzes
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Alain Di Crescenzo

ITALY

SPAIN

THE NETHERLANDS

SWITZERLAND

GERMANY

UK

CANADA

POLAND

FRANCE

BULGARIA

USA

CHINA

AMERICA EUROPE ASIA

TUNISIA

AFRICA

MOROCCO

ORGANIZATION

Incorporated organization
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SEE One Alliance

ORGANIZATION

with

with
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SEE One Partners

ORGANIZATION

8 technology partners

17 business partners in 24
countries
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The IGE+XAO Group launches SEE Electrical Harness , a powerful package for the design of electrical 
harnesses with an excellent return on investment. 

Toulouse, November 13th, 2007 

The IGE+XAO Group announces the launching of SEE Electrical Harness, a Computer-Aided Design (CAD) package dedicated to the electrical 
harnesses design. This new product allows to save time, increase quality and enable communication with 3D CAD or PDM (Product Data Management) 
applications.

SEE Electrical Harness addresses small and medium companies in the aeronautics, automotive, transportation and the consumer goods industries. The 
package manages, in a Microsoft Windows environment, all kinds of diagrams, wire and part lists. It includes a schematic editor, which provides all 
necessary tools to manage principle and wiring diagrams. It also offers connectors, signals, wires, cables and shielding complete management.

Dedicated symbol libraries and functionalities, ease-of-use and the 2D Harness documentation module help the user save a tremendous amount of time 
and provide a quick return on investment.

The package also brings significant improvements in terms of quality with real-time controls (pin booking, electrical tags, signals tracing, etc.), automatic 
list generation (part list, cable list, etc.) and revision management. This reduces the number of errors and contributes to an increase in quality. 

Finally, SEE Electrical Harness offers the possibility to communicate with other packages through import/export in various formats (TIFF, JPG, XLS, 
XML…).

For more information about SEE Electrical Harness, please visit http://www.harness-design.com, the IGE+XAO Group's website dedicated to electrical 
harness design software.

Highlights

FISCAL 07/08 - Highlights
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The IGE+XAO Group launches SEE Freedom , an "all-inclusive" innovative service offer for t he Computer-
Aided Design market. 

Toulouse, February 5th, 2008 

The IGE+XAO Group announces the launch of SEE Freedom an innovative offer for the Computer-Aided Design (CAD) market. This "all-inclusive" offer 
includes access to the software package, training (initial and update training), hotline, as well as all the new releases (minor and major).

SEE Freedom is built around SEE Electrical, the IGE+XAO Group software package which covers all small and medium businesses requirements in 
electrical schematics. Available in three versions "Basic", "Standard" and "Advanced", SEE Electrical is the ideal tool that can evolve according to 
customers needs.

The "Basic" level fits all industries and offers an interesting number of functionalities at a very attractive price. The "Standard" level includes, in addition to 
the "Basic", numerous functions which allow the creation and management of electrical schematics with maximum productivity. Hence, the "Advanced" 
level includes advanced functionalities (PLC input/output management, automatic plan generation…) which permit the management of complex projects.

Sold successfully for several years in a large number of countries, SEE Electrical has attracted users due to its ease-of-use and intuitive functions. The 
polish magazine "Inzyniering i Utrzymanie Ruchu" has recently recognised SEE Electrical as the "Product of the Year", in particular for its excellent 
ergonomics.

"With this new offer, medium-sized companies will produce electrical projects more quickly with a very good quality level. The SEE Freedom business 
model clearly answers very small and small businesses expectations: covering with one monthly fee is the use of the software package, as well as the 
associated training and maintenance agreement. At a purely financial level, we have defined a monthly fee that allows the immediate generation of 
significant margins. In conclusion, with this new commercial offer starting at 59.90 euros per month, Electrical CAD has never been so accessible to small 
and medium-sized companies" declared Alain Di Crescenzo, Chairman of the IGE+XAO Group.

For more information about SEE Electrical, please visit http://www.see-electrical.com

Highlights

FISCAL 07/08 - Highlights
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The IGE+XAO Group sells its 11% shareholding in Anyware Technologies to Wavecom. 

Toulouse, February 5th, 2008 

The IGE+XAO Group announces the sale of its 11% shareholding in the company Anyware Technologies, following Anyware’s acquisition by Wavecom, 
a specialist in integrated wireless communication solutions. In selling its shares, IGE+XAO is acting with all Anyware Technologies’ shareholders and 
management.

Anyware, an innovative Toulouse-based company, was created in 2000, and the Group has been a shareholder from the outset, investing capital of 
€304,000 and supporting the company both technologically and financially. Anyware Technologies now supplies advanced software solutions, particularly 
for embedded software, Web technologies and information systems.

The disposal has netted IGE+XAO a cash payment of €1,100,000 plus an extra €55,000 in escrow as a guarantee against liabilities. In addition, a further 
payment of up to €220,000 will be made during 2009, once certain targets have been achieved.

“We are happy with this acquisition, which represents a real opportunity, in both technology and business terms, for Anyware Technologies. As regards 
intelligent solutions, the company will benefit both from synergies in expertise and from industrial complementarity”, said Alain Di Crescenzo, the 
Chairman and Chief Executive of IGE+XAO. 

IGE+XAO will lose neither expertise nor customers by the disposal, which will enable it to accelerate its 2008 investment programme.

Highlights

FISCAL 07/08 - Highlights

Outstanding event !
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The IGE+XAO Group announces a new partnership in Australia . 

Toulouse, March 9th, 2008 

The IGE+XAO Group announces the signature of a new partnership with the Australian company Desktop EDA. This Melbourne-based company, created 
in 1996, is specialized in software packages dedicated to Computer-Aided Design for electronics and mechanical industries. The product range includes, 
in particular, IDF Modeler, a software package allowing designing three-dimensional (3D) images of Printed Circuit Boards, as well as Elektracad, an 
electrical plan design package. IDF Modeler can easily exchange data with SolidWorks, Inventor and SolidEdge.

Through this new partnership, Elektracad users now have the opportunity to migrate to SEE Electrical, the IGE+XAO Group leading package at the 
international level. Available in three versions "Basic", "Standard" and "Advanced", SEE Electrical is the ideal tool, able to evolve according to customers 
needs. With SEE Electrical, Elektracad users will get access to advanced functionalities such as cabinet layout.

Within this partnership, Desktop EDA will distribute IGE+XAO Group products and services in Australia and New Zealand.

"This partnership is an excellent opportunity for the IGE+XAO Group. It will help us develop our business in Australia and New Zealand, a region in which 
we are not present for the time being" declared Alain Di Crescenzo, Chairman of the IGE+XAO Group.

Brian Watson, Desktop EDA CEO, declared: "We are confident that, for the Elektracad users, the IGE+XAO solution is a guarantee of durability. The idea 
of our next collaboration with the IGE+XAO teams fills us with enthusiasm."

Highlights

FISCAL 07/08 - Highlights



����������	
�� �
�������������� �
���������� ��������	� ������
�  ����!� ������������ "��
��� ��� �������

The IGE+XAO Group announces a new partnership in India . 

Toulouse, April 4th, 2008 

The IGE+XAO Group announces the signature of a new partnership with the Indian company Orcan. This Faridabad-based company, created in 1978, 
offers a range of diverse products including factory automation solutions. Orcan has built an extended distribution network comprising of 80 dealers, 
which are located throughout 60 cities.

Through this partnership, Orcan will distribute in India IGE+XAO Group products and services, and in particular, SEE Electrical, the IGE+XAO Group 
leading package at the international level. Available in three versions "Basic", "Standard" and "Advanced", SEE Electrical is the ideal tool, able to evolve 
according to customers needs.

"This partnership is a tremendous opportunity for the IGE+XAO Group. We are very excited with the potential represented by the Indian market", declared 
Alain Di Crescenzo, Chairman of the IGE+XAO Group.

Jagjeet Paul Singh, Orcan Marketing Director, declared: "We are looking forward to collaborating with the IGE+XAO Group teams. We are confident that 
IGE+XAO's strong product line will be successful on the Indian market."

Highlights

FISCAL 07/08 - Highlights
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IGE+XAO signs a major contract with AIRBUS

Toulouse, October 15th 2008, 8.00 am.

Three years after the contract was signed with Eurocopter, the IGE+XAO Group announces a very significant contract with Airbus. This new agreement 
covers the supply of the IGE+XAO Group’s PLM offer (Product Life-cycle Management) dedicated to Electrical Engineering. This software suite named 
SEE Electrical Harness PLM, encompasses most of the electrical engineering process, from the definition of electrical equipment to the automatic 
generation of electrical harnesses and wiring diagrams.

This contract made up of several stages for which deliveries are planned from the 4th quarter 2008 until the end of 2011 could reach nearly 5 million 
euros. This amount includes the SEE Electrical Harness PLM software licences as well as the development and associated services. IGE+XAO is 
currently working on the first stage which represents an already received purchase order of 1.3 M Euros excluding VAT. 

For Alain Di Crescenzo, Chairman and CEO of the IGE+XAO Group: “this new contract emphasizes the relevance and maturity of the Group PLM offer in 
the aeronautics and space markets. Thus, IGE+XAO appears more and more as a worldwide leader in the fields of Computer-Aided Design and PLM 
dedicated to Electrical Engineering.”

With this contract and other ongoing projects, the IGE+XAO Group plans to strengthen its R&D as well as customer support teams.

Highlights

FISCAL 07/08 - Highlights

2008 - 2009 fiscal year

Outstanding event !
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Balance sheet (IFRS)

26 605

8 845

1 193

16 567

31/07/08

26 605

13 835

22 889

3 716

31/07/08

23 470

8 007

1 689

13 774

31/07/07

23 470

11 257

18 697

4 773

31/07/07

TOTAL

Passifs courants

Passifs non courants

Capitaux propres

Passif en milliers €

TOTAL

Dont Disponibilités

Actifs courants

Actifs non courants

Actif en milliers €

FISCAL 07/08 - Financials
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17,2%3 5324 161Résultat courant avant impôt

3 298

3 332

3 398 

18 774

(40)

(668)

(530)

(11 733)

(5 803)

582

22 173

21 591

31/07/08
12 mois

36,5%2 442Résultat net consolidé

6,0%(5 475)Achats et charges externes

9,4%(10 730)Charges de personnel

-2,0%(541)Impôts et taxes

-8,7%(731)Dotations amortissements et 
provisions

n/s(1)Autres charges opérationnelles

7,0%20 715Total produits d’exploitation 
191Dont Crédit Impôt Recherche

36,6%

5,0%

7,4%

5,2 %

Évolution

2 415Résultat net part du Groupe

3 247Résultat opérationnel courant

17 478Total Charges d’exploitation

20 517Chiffre d’affaires

31/07/07
12 mois

En milliers €

Profit & loss (IFRS)

FISCAL 07/08 - Financials
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3 main markets / 3 levels of commercial offer

STRATEGY - markets

IGE+XAO’s historical market

Launched by the end of the 90’s

Launched in 2005
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USA

Latin
America

India
China
Japan

A strong international presence 

STRATEGY - international
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Innovation
R&D investments represent 24,77% of the turnover.

Collaborative & PLM processes,
Generative process for
schematics production,

Dimensioning & simulation,
Harness manufacturing,

Configuration management,
Generative documentation for 

construction,
…

STRATEGY - Innovation
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An efficient and cost-optimized global organization

STRATEGY – organization

Design (D)
France, Denmark

Production (P)
France, Poland, 
Bulgaria, Denmark, 
Tunisia, subcontracting

Industrialization (I)
France, Poland, 
Bulgaria, Tunisia, 
Morocco, subcontracting 

P,I,S

Global Technical
Support (S)
Chihuahua 
Sofia
Nanjing
Casablanca

S

S
D,P,I,S
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Having new partners:
- Technology
- Business 

- Creating new consolidated
commercial subsidiaries

- Doing acquisitions

- Creating new joint-ventures
- Having minority interests

- Developing new products and new services
- Doing acquisitions

…

STRATEGY – Growth model

Mixed growth model
With a high level
of profitability
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Conclusion (1/2)

– The Market
– Electrical market

• Electrical energy is essential to all goods & services produced,
• Investments planned for the next 20 years are more important than during the 

XXth century,
• Technology convergence between Electrical, Automation & IT words

(transparent factory, intelligent buildings, cars… & new embedded 
services,…).

– Electrical CAD market
• An open market (70% free of Electrical CAD), 
• A market more & more mature,
• New opportunities on PLM and construction due to market breakthroughs.

CONCLUSION
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Conclusion (2/2) 

– The Company
– A mature company

• 22 years of experience,
• International network: 22 implantations in 15 countries and a network of partner, 
• A full success of the business plan announced in February 1998.

– A key position on the market
• + 70% of the French market shares,
• 56 600 users throughout the world.

– A complete and powerful portfolio
• 3+1 ranges of software, 
• A complete offer of services.

– And also
• A strong financial structure, a high level of profitability & a dividend paid every year, 
• Share evolution: multiplied by 2.4 since the listening (share value approx. 18,30 Euros),
• Out of cash valorisation (share value approx. 18,30 euros): 

• 5. 5 x net income, 
• 0.85 x turnover 

• A nice future prospects.

CONCLUSION
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Thank you !


